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A. EXECUTIVE SUMMARY

This proposal expresses the interest of BNE-CANOE Red Bank, LLC, a
partnership between BNE Real Estate Group and Canoe Brook Development (the
new development and investment platform of the founding partners of Roseland
Property Company), to redevelop the White Street Municipal Parking Lot (Block
31, Lot 2.01) within the Borough of Red Bank.
We have reviewed and understand the requirements set forth within the Request
for Proposals issued by the Borough, and if selected, will carry out all of the
duties and obligations set forth within this proposal. All information submitted in
response is deemed accurate and factual by both BNE and Canoe Brook, and all
representations made regarding our willingness to provide the required services
are true and correct.
PROJECT DESCRIPTION
BNE-CANOE Red Bank, LLC is committed to hiring a top notch team of
professionals to collectively deliver innovative design, superior construction
quality, and complex marketing strategies that work in partnership with the
Borough of Red Bank to support its economic infrastructure. We are especially
excited to further the design concept presented within this proposal as prepared
by the award-winning architect firm, Lessard Design.
To enhance the Borough of Red Bank, attract qualified renters, and satisfy public
parking needs within the downtown area, our proposed project is comprised of
two independent structures. The structure on the western portion of the site is a
204-unit residential building including 208 off-street parking spaces. The structure
on the eastern portion of the site is a 7.5 story (88 feet tall) parking garage
designed to accommodate 704 cars.

Because of the proposed nature of construction as a pre-cast concrete deck, the
public parking structure can be altered to be less floors and can be expanded at a
future date. It is designed to replace the existing 273 surface parking spaces. Upon
completion, the parking garage can be subdivided and deeded back to the Borough.
Alternatively, if the Borough prefers that we maintain ownership and operation of the
garage, we are amenable to that conversation.
In support of environmentally conscious transportation, we would also explore
amenities such as electric car charging stations and bicycle storage for public use, in
addition to the environmentally conscious building practices further explained on page
5.
Next door, the multifamily residential component is designed as a six-story building,
or four stories of residential over a two-story garage structure that will have units
partially laminate the garage structure. The proposed unit mix is a combination of
market-rate one bedroom and two bedroom apartments and presumes that we will
develop a 15% inclusionary affordable housing component consistent with COAH
regulations. While we understand the current zoning calls for 20%, we would like to
discuss other means to satisfy the 5% balance. The unit mix, floor plans and finishes
will be designed so that one bedroom apartments primarily attract young
professionals interested in the urban walkable environment that downtown Red Bank
offers in rarefied company in the state of New Jersey, and the two bedrooms will be
designed to attract primarily empty-nesters looking to sell their homes for more
efficient lifestyles but remain in Red Bank. The project will be thoroughly amenitized
with a club room, package acceptance service, billiards and gaming, work-from-home
spaces, fitness centers with yoga room and fitness-on-demand technology, as well as
multiple outdoor amenity spaces with BBQ grills, fire-pits, and outdoor living rooms.
The units will be designed with the highest rental finishes in the Red Bank rental
market.
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A. EXECUTIVE SUMMARY

PROJECT DESCRIPTION (CONT.)
As noted above, the proposed project includes 204 rental units, which was the
number of units needed to create the economic value necessary to allow for
construction of the parking garage at no cost to the Borough. The site constraints
do not allow for a parking ratio of 1.5 cars per unit at that density. Consequently,
our proposed project assumes that the Borough will commit to offering up to 98
spaces in the public garage available to residents of the residential community on
a monthly basis in order to achieve the parking ratio of 1.5 cars per unit (which
we agree is an appropriate ratio). We will commit to filling our residential garage
before utilizing any portion of these 98 spaces. That said, we believe that allowing
for 98 spaces to be parked on a monthly basis may be helpful to the Borough in
creating additional consistent revenue that could alleviate any operating burden of
a garage of this size. Furthermore, to the extent that any of these spaces remain
unused by residents they can be utilized by the public, a feature that parking in
our residential garage does not provide.

Secondary access to the public garage as well as access to the Monmouth Street
retailers is provided off the Drummond Place extension. Monmouth Street lots 23,
24 and 15.02 will be required to access their rear-yards via the Amboy Bank
entrance utilizing the current access easement in place and will exit the properties
on the newly provided alleyway. Note that vehicles can only exit both the public
garage and the residential garage onto White Street.
ANTICIPATED DEVELOPMENT TIMETABLE
Upon issuance of building permit, we will order the pre-cast concrete structures
necessary to erect the garage. Upon delivery of the concrete structures to the site,
the parking lot will be taken offline to begin assembly of the garage and site work
for the residential building. We anticipate that assemblage of the garage structure
will take between six to eight months. The residential building will be completed
approximately eighteen to twenty-one months after commencement of construction.
Only upon completion and commencing operation of the parking garage will we file
for Certificate of Occupancy for the residential building.

Both the public parking garage and the residential building will have access from
both White Street and the Drummond Place extension. We were very careful to
create a 12’ proposed alleyway behind the Monmouth Street retailers that will
maintain current access to their rear yards as necessary so that no retailer is
negatively affected by the construction of this project. For complete illustration of
the alleyway, access and traffic patterns please refer to page 66 of this proposal.
The main entrance off White Street will provide primary access to the public
parking structure and the first floor of the residential parking garage as well as the
residential lobby. Access to the second floor of the residential garage is provided
off White Street via a second curb cut. In order to provide adequate parking for
the residential units, it was necessary to separate the two parking floors as
ramping would have been inefficient and resulted in a deficit of parking spaces.
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A. EXECUTIVE SUMMARY

ENVIRONMENTAL CONSIDERATIONS
To reduce our development’s carbon footprint and endorse a more
environmentally conscious way of living, BNE-CANOE Red Bank, LLC will explore
the following “green” building techniques.
1.
2.
3.
4.
5.
6.
7.
8.
9.

By using recycled materials, we can minimize the amount of virgin
resources required for the building.
By using local products and materials, we can reduce the amount of
carbon emissions required to transport goods.
By providing an improved building envelope, we can reduce the amount of
energy expended on heating and cooling.
By providing Low E windows, we can reduce the cooling requirement for
each resident.
By designing light and window efficient apartment layouts, we can reduce
the amount of electric lighting required and allow more natural light
throughout the home.
By providing operable windows, we can help our residents reduce the
amount of heating and cooling they require and provide them with
additional fresh air.
By providing high efficiency plumbing fixtures, we can reduce the amount
of water that our residents require for their home.
By providing energy efficient appliances, we can reduce the energy
consumption that each resident requires for their home.
By providing more durable finishes within the building, such as
recycled/high density flooring, we are extending the life of the individual
building components and thus reducing the impact of replacement goods.

LOCAL BUSINESS PARTNERSHIPS
Both BNE and Canoe Brook strive to create a sense of community that extends
beyond the walls of our developments. We look to become active neighborhood
ambassadors that uphold and share the core values of the wider community. If
chosen to redevelop the White Street site, we would work closely alongside the
businesses, cultural communities, residents, and local governments of Red Bank
to ensure that our development becomes a valuable contributor to the downtown
area and endorses a positively recognized “live/work” environment through crosspromotional partnerships, charity affiliations, cultural events, and more.
SUMMARY OF APPROACH
BNE-CANOE Red Bank, LLC brings a wealth of in-house expertise, financial
strength, and accomplishment, collectively representing over 80 years of real
estate development experience. All of these attributes will be brought to the
planning and execution of the White Street Municipal Parking Lot project.
Sensitive to the needs of the community and the overall image of the Borough,
BNE and Canoe Brook pride themselves on working closely with local
governments, businesses, and residences in planning value-add communities that
amalgamate with their surrounding environment. Our combined portfolio of
experience proves our commitment to developing in-demand housing, with
superior architecture using the highest quality materials, to deliver residential
communities that represent the integrity of our organizations.
We are not just satisfied to build and lease our communities, we aim to
perpetuate and continue to enhance the towns and cities that welcome us, with a
vibrant population that gives back to our neighborhood. We hope to bring the
same commitment to downtown Red Bank and its esteemed residents.
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A. EXECUTIVE SUMMARY

SUMMARY OF APPROACH (CONT.)
We look forward to the opportunity of redeveloping the White Street Municipal
Parking Lot into a contextual residential community and public parking facility that
creates a vibrant “24-7” live-work atmosphere, within downtown Red Bank.
Should you have any questions regarding the contents of this proposal, please do
not hesitate to reach out to Jonathan Schwartz at (973) 992-2443 or
Jschwartz@BNERealEstate.com.
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B. DESCRIPTION OF DEVELOPMENT ENTITY
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B. DESCRIPTION OF DEVELOPMENT ENTITY

1. LEGAL ENTITY
BNE-CANOE Red Bank, LLC is the legal entity that would serve as the
designated redeveloper of the proposed project, representing the partnership of
BNE Real Estate Group and Canoe Brook Development, and would be
responsible for the execution of the Redevelopment Agreement with the Borough.
On the following pages, please find company descriptions, executive team
resumes, and project qualifications for these two highly talented development
firms.
•
•

BNE Real Estate Group: Pages 9 - 15
Canoe Brook Development: Pages 16 – 21

PRINCIPALS HOLDING MORE THAN 10%
•
•
•
•
•
•

Larry Pantirer, Principal
Howard Schwartz, Principal
Alan Pines, Principal
Jonathan Schwartz, Principal
David Pantirer, Principal
Marc Pantirer, Principal

PRINCIPALS HOLDING MORE THAN 10%
•
•
•
•
•

Bradford Klatt, Principal
Carl Goldberg, Principal
Jack Tycher, Partner
Dana Tycher
Kate Tycher
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B. DESCRIPTION OF DEVELOPMENT ENTITY

ADDENDUM TO PROPOSAL TO PURCHASE:
VILLAGE OF RIDGEFIELD PARK
CHALLENGER ROAD REDEVELOPMENT AREA
CORPORATE HEADQUARTERS | 16 MICROLAB ROAD, LIVINGSTON, NJ | (973) 992-2443 | BNEREALESTATE.COM

B. DESCRIPTION OF DEVELOPMENT ENTITY

COMPANY OVERVIEW
BNE Real Estate Group is a family-owned, vertically
integrated organization with over 60 years of
experience in the development, ownership, and
management of high-quality real estate assets.
Over the years, our demonstrated talent and longrange perspective has driven the success of our
distinguished portfolio of properties, which include the
development of over 30,000 luxury homes, more than
1 million square feet of commercial space, and the
construction and on-going management of nearly
8,000 apartments.
As a full-service owner and developer, BNE Real
Estate Group manages its real estate projects from
the early acquisition phases through design,
construction, marketing, sales/leasing, and on-going
property management. Now in our third generation
with more than 2,000 homes in the pipeline, BNE
brings the assurance of a strong, reliable ownership
team that is firmly committed to creating exceptional
real estate experiences in key urban and suburban
markets. We continue to pursue new opportunities in
the marketplace that will leverage our development
experience and prove successful for our company,
clients, and partners.
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXPERTISE
DEVELOPMENT, INVESTMENTS & ACQUISITIONS
From sourcing new development and investment
opportunities, to project planning, financial analysis,
partnership structuring, and raising capital, BNE Real
Estate Group manages the entire development
process to achieve substantial returns for our partners
and investors. Our company platform and the
versatility of our talented team are responsible for the
success of BNE’s impressive portfolio, which includes
assets in all real estate types. BNE prides itself on its
ability to perform the following services to ensure the
successful development of each project.
•
•
•
•
•
•
•
•
•

Property Selection
Acquisitions
Due Diligence
Legal
Planning
Entitlements/Permitting
Financing
Financial Modeling
Partnership Structuring
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXPERTISE
CONSTRUCTION MANAGEMENT
BNE Real Estate Group’s in-house construction team
offers a full spectrum of construction and project
management services, dedicating a skilled team of
professionals to complete projects on time and within
budget. From our executive-level design and
construction team to our onsite project managers,
BNE’s construction division brings an owner's
perspective and a unified approach to the entire
development process, delivering projects with the
highest possible standards of quality.
•
•
•
•
•

Construction Management
Design
Material Purchasing
Budgeting
Project Schedules
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXPERTISE
MARKETING, SALES & LEASING
From market positioning, product development,
marketing management, and onsite sales/leasing,
BNE’s in-house marketing division strategically
leverages each community’s unique design elements,
lifestyle amenities, and location in order to create
cohesive brand experiences that ultimately ensure
the property’s success.
•
•
•
•
•
•
•
•
•
•
•
•
•
•

Market Research
Comparative Reports
Product Development & Design
Amenity Programing
Project Positioning
Promotional Strategy
Unit Model Merchandising
Project Event Planning
Conversion & Traffic Reporting
Budget Management
Inventory Control
Product Sales and Training
Recruiting and Staffing
Sales and Leasing
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXPERTISE
PROPERTY MANAGEMENT
BNE Real Estate Group’s property management
division is firmly committed to delivering the highest
level of customer service to our residents by
providing extensive resources and flexibility, serving
each one of our distinguished communities based on
its unique needs. Through innovative systems,
attention to detail, and a highly trained professional
staff, BNE’s management team has earned a stellar
reputation for superior service, reliability, and
responsiveness.
•
•
•
•
•
•
•
•
•
•
•

Administration
Rent Collection
In-House Vendor Contracting
Legal
Accounting
Customer Service
Marketing and Leasing
Capital Improvements
Staffing and Personnel
Financial Reporting
Lifestyle Management Services
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXECUTIVE TEAM RESUMES
LARRY PANTIRER | PRINCIPAL
Larry Pantirer earned a Bachelor of Arts degree from Cornell University in 1971.
He graduated from New York Law School in 1975, and is a member of The New
Jersey Bar Association. In 1985, he and his partners formed BNE Real Estate
Group. Larry’s expertise in legal matters, land planning, and the approval process
strongly influences the success of BNE Real Estate Group.
HOWARD SCHWARTZ | PRINCIPAL
Howard Schwartz attended Pratt Institute and Herbert Lehman College and
earned a Bachelor of Science degree in 1972. As a principal of BNE Real Estate
Group, Howard oversees the construction of more than 25 housing developments
and supervises a staff of more than 75 field personnel comprised of sales
managers, project managers, and construction support. Howard’s hands-on
approach to managing the on-site operations of BNE Real Estate Group is a
major asset to the company.
ALAN PINES | PRINCIPAL
Alan Pines graduated Boston University with a Bachelor of Science degree in
1979. He earned a Bachelor of Arts degree in 1981, from Arnold and Marie
Schwartz College of Pharmacy. Afterward, he joined his brothers-in-law at BNE
Real Estate Group. Alan is responsible for the overall financial development of the
company including the supervision of more than 100 BNE staff members in the
company’s financial departments.

JONATHAN SCHWARTZ | PRINCIPAL
Jonathan Schwartz is a third-generation principal of BNE Real Estate Group.
Leading the company’s acquisition and asset management activities, he is
primarily responsible for sourcing, negotiating, and executing new development
opportunities, while also overseeing the daily management of the company and
its existing portfolio of assets. Jonathan’s expertise in sourcing new deals, project
planning, and the approval process makes him a valuable asset to BNE.
Jonathan graduated with a Bachelor of Arts degree from Muhlenberg College and
currently lives in New Jersey.
DAVID PANTIRER | PRINCIPAL
David Pantirer is a third-generation principal of BNE Real Estate Group. A
graduate of Benjamin N. Cordoza School of Law, David serves as BNE’s inhouse counsel, while also providing financial analysis and investment viability for
new development opportunities. He coordinates development budgets, designs
capital structures, and solicits equity and debt financing for new developments
and capital improvement projects. He interfaces with lenders, partners, and
outside equity investors, managing the overall development process to ensure
that BNE’s developments are successful for the company as well as our clients
and partners.
MARC PANTIRER | PRINCIPAL
Marc Pantirer is a third-generation principal of BNE Real Estate Group. A
graduate of Fordham University School of Law, Marc serves as BNE’s in-house
co-counsel and also oversees our property management division.
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B. DESCRIPTION OF DEVELOPMENT ENTITY

CORPORATE HEADQUARTERS | 75 EISENHOWER PARKWAY, ROSELAND, NJ | (973) 852-1700 | CANOEBROOK.COM

B. DESCRIPTION OF DEVELOPMENT ENTITY

COMPANY OVERVIEW
Canoe Brook Development is the real estate development and investment
platform for the Goldberg, Klatt and Tycher families, founders of Roseland
Property Company (“Roseland”). At its sale in 2012 to Mack-Cali, Roseland was a
multi-billion dollar full service real estate organization primarily involved in the
development, construction and property management of large scale luxury
multifamily and mixed-use residential properties throughout the northeastern
United States. With strong historical expertise in land use, construction and
property management, Roseland developed more than $300 million annually in
luxury multi-family rental projects. Roseland’s history of successful developments
and financial strength provides Canoe Brook with an unparalleled standing in the
marketplace and a strong reputation for excellence and integrity among municipal
and state agencies, development partners, private investors and prominent
financial institutions, including our long-term partnership with Prudential Real
Estate Investors as one of their largest and most successful residential real estate
development partners.
Roseland, founded in 1992 by Marshall Tycher, Bradford Klatt and Carl Goldberg,
was until its sale in 2012 a privately owned, full-service real estate development
company responsible for the construction of over 20,000 residential units in
northern New Jersey, New York City, the greater Boston area and the Hampton
Roads region of Virginia. Roseland’s exceptional track record, proven experience
and commitment to excellence gained the Company recognition as an industry
leader with an unparalleled footprint in the Northeast United States. The
Company’s portfolio, concentrated in high-barrier-to-entry markets, was comprised
primarily of luxury multi-family residential communities, with complementary
commercial space for retail, office and hotel uses.
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B. DESCRIPTION OF DEVELOPMENT ENTITY

COMPANY OVERVIEW (CONT.)
Over two decades of development, the Roseland partners were leaders in
anticipating the market’s turn from typical low- and mid-rise apartment buildings to
high-rise, highly-amenitized Class-A development in urban, walkable locations,
beginning with, Port Imperial, a two-mile master-planned development along the
stretch of the Hudson River now referred to as the “Gold Coast.” Roseland was a
pioneer in the now well-established Jersey City waterfront renaissance,
developing and managing 1,500 units in four luxury high-rise towers beginning in
1995. Roseland was also critical in the revitalization of Morristown, NJ into a
regional cultural center with the development of more than 800 units and
approximately 100,000 square feet of retail, including the first Transit Village in
New Jersey.
Port Imperial, the crown jewel of Roseland’s portfolio, began its journey in 1995
as a 200-acre, two-mile long, environmentally contaminated former industrial site
at the base of the New Jersey Palisades populated only by abandoned railroad
industrial sites. Port Imperial, a $4 billion project, is now home to over 5,000
residential units with entitlements for another 2,000, and includes more than 20
acres of award-winning passive and active recreational space for its residents.
The site boasts an intermodal commuter station offering ferry service across the
Hudson River and light rail routes through Bergen and Hudson counties. In
addition the community includes over 150,000 SF of retail, a hotel now under
construction and an office development site for a full-time work-live-play
community.

18

B. DESCRIPTION OF DEVELOPMENT ENTITY

COMPANY OVERVIEW (CONT.)
From its founding, Roseland’s achievements were rooted in its ability to maximize
value and potential in previously undeveloped or underutilized sites. The
Company sustained its industry-wide reputation of excellence by leveraging its inhouse skillsets, including land use, design, construction management, property
management and financial services, along with a series of successful
relationships and partnerships with prominent financial institutions and
development partners. Roseland’s master planning, geotechnical and
environmental remediation expertise, as well as its familiarity with public and
private sources of capital, allowed the Company to create outsized returns for our
financial partners and our owner/executives. In addition, the corporate history of
Roseland reflected its capacity to deliver and sell assets as well as create liquidity
at the most opportune times in market cycles.

Canoe Brook Development’s focus going forward is leveraging its unique
relationships and reputation for developing and operating the highest quality
residential developments in New Jersey and the metropolitan New York region in
order to create high barrier-to-entry development opportunities. Over two decades,
Roseland continually set new standards of residential luxury and the maximization
of rent levels not previously achieved in each respective submarket. The founding
partners have an extensive history of effective engagement with state and local
government officials to maximize value and success of development opportunities
for both our investors and the host municipalities.

From 1996 through 2012, one of Roseland’s most productive partnerships was
with Prudential Real Estate Investors, the real estate investment management
arm of Prudential Financial. In 2002, Prudential made a corporate-level
investment in Roseland and during the early 2000’s, Roseland emerged as one of
PREI’s most prolific residential development partners in the nation. Together,
Roseland and Prudential developed in excess of $1.5 billion of joint venture
luxury apartment communities and created a pipeline for an additional $1 billion of
future projects. Over the course of two decades, Roseland's success and
reputation enabled it to establish and sustain long standing relationships with
industry leaders.
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXECUTIVE TEAM RESUMES
BRADFORD R. KLATT | PRINCIPAL
Mr. Klatt is the Managing Partner of Canoe Brook Management which oversees
the Family Office of the Goldberg, Klatt and Tycher families – founders of
Roseland Property Company. As co-founder of Roseland, Mr. Klatt was
responsible for managing the business interests of the company and leadership of
the financial portion of the business. Prior to founding Roseland, Mr. Klatt was a
senior officer of Goldman Sachs where he established its Principal Investment
Department.
Mr. Klatt spends considerable time on community activities including development
of Hillel buildings and Jewish Day School education. Mr. Klatt served for more
than ten years on the Executive Committee of The Real Estate Center at Wharton
and the Advisory Committee for the Columbia University Masters of Science
Program in Real Estate Development. Mr. and Mrs. Klatt serve as partners in the
Partnership for Excellence in Jewish Education (PEJE), Co-Founders of The
Metro-West Day School Trust Fund and Board Members of Prizmah, The Center
for Jewish Day Schools. In addition to his charitable work, Mr. Klatt serves as the
executive chairman for Energy Technology Services, a company built out of
Roseland that provides integrated technology systems reducing energy costs to
large multi-family properties. Mr. Klatt received a B.A. from Skidmore College and
an LLB from Albany Law School.

MARSHALL B. TYCHER | PRINCIPAL
Mr. Tycher was the founding partner at Roseland Property Company, where he
oversaw the acquisition and development of over 20,000 luxury rental and forsale communities. He currently serves as President of Roseland Residential
Trust, the residential subsidiary of Mack Cali, which acquired Roseland from the
partners in 2012. Prior to establishing Roseland in 1992, Mr. Tycher was with
Lincoln Property Company. He joined Lincoln in 1979 as a multifamily
development officer, and he was appointed the Texas operating partner in 1981.
From 1979 to 1986, Mr. Tycher developed and acquired 9,000 apartments in
Texas and Louisiana, in addition to overseeing the management of Lincoln's
20,000-unit Texas portfolio. In 1987, Mr. Tycher established Lincoln Northeast
Residential, Inc. and developed and managed 2,300 apartment homes in
Pennsylvania, New Jersey, Connecticut, Massachusetts and Rhode Island.
Today, Mr. Tycher serves as Chairman of Roseland Residential Trust, a wholly
owned subsidiary of Mack-Cali Realty Trust. Mr. Tycher received a BSBA from
the University of Denver, a Juris Doctorate from Southern Methodist University
and is a member of the Texas State Bar. He is married with three children and
lives in New York City.
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B. DESCRIPTION OF DEVELOPMENT ENTITY

EXECUTIVE TEAM RESUMES (CONT.)
CARL J. GOLDBERG | PRINCIPAL
Prior to joining Roseland in 1993, Mr. Goldberg spent his entire real estate career
with Bertram Associates, a prominent regional homebuilder. Since the inception
of Roseland, Mr. Goldberg has been responsible for securing the entitlements for
the development of communities throughout the northeast with a special
emphasis on urban waterfront development. He has directed the Roseland
production of over 1,500 homes annually including the oversight of Roseland’s
flagship endeavor, Port Imperial.
Mr. Goldberg is a former chairman of the New Jersey Sports and Exposition
Authority, serving under four governors, and the current co-chair of the Rutgers
School of Business Center for Real Estate Studies, where he also serves as a
professor for graduate students studying real estate development. He is the
chairman of the New Jersey Builders Political Action Committee and a former
president of the Community Builders Association. Educated at Johns Hopkins
University, he received a B.A. in Natural Sciences. He has two daughters and
resides in Randolph, New Jersey.

JACK TYCHER | PARTNER
Jack Tycher is responsible for the day-to-day land acquisition, development and
construction activities for Canoe Brook Development. Prior to joining Canoe Brook
Development, Mr. Tycher was Vice President of Acquisitions and Development at
Roseland Property Company. During his tenure, he directed the acquisition, predevelopment and asset management responsibilities for over 3,000 units of
multifamily properties valued in excess $750 million. Prior to Roseland Property
Company, Mr. Tycher worked as a financial analyst at Hines Interests. He
received an MBA from George Washington University. He is married with two
children and lives in Montclair, NJ.
DEVRA GOLDBERG | PARTNER
Devra Goldberg joined Roseland Property Company in 2008 as the director of
government relations, developing governmental relationships and public policy,
with a specialty in affordable housing and COAH issues. At Canoe Brook, she
works on the planning and permitting of new development sites with a focus on
inclusionary affordable development. Ms. Goldberg is the Chair of the Mixed-Use
Development affiliate of the New Jersey Builders Association, where she also
serves as a member of the legislative committee and the affordable housing task
force. Ms. Goldberg has a B.A. from Johns Hopkins University and lives in New
York City.
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B. DESCRIPTION OF DEVELOPMENT ENTITY

4. DEVELOPMENT TEAM PROFILES
Below please find company and key personnel profiles for anticipated members of the development team, as outlined within the organizational chart on page 28:
ENGINEER:
BOWMAN CONSULTING (FORMERLY OMLAND ENGINEERING)
54 HORSEHILL ROAD, SUITE 100, CEDAR KNOLLS, NJ 07927
P: (973) 359-8400 | F: (973) 359-8455 | W: BOWMANCONSULTING.COM
Bowman Consulting Group provides civil engineering, planning, surveying, landscape
architecture, water/wastewater engineering, structural engineering and transportation
services to a variety of public and private markets throughout New Jersey and other
areas of the country. The work of the firm includes commercial, industrial,
education, residential, retail, health care, recreational, utility, municipal, country, and
state projects. Bowman Consulting understands the need of re-using existing
infrastructure, utilizing Smart Growth ideas, minimizing impacts to surrounding areas
and incorporating sustainable design elements where feasible. A sustainable design
allows a project to reduce negative environmental impacts through skillful, sensitive
design and allow for the use of renewable sources to minimize depletion of
resources. Green and sustainable building is here to stay and Bowman Consulting
is leading the way.

KEY PERSONNEL ANTICIPATED:
CHARLES THOMAS, VICE PRESIDENT
54 HORSEHILL ROAD, SUITE 100, CEDAR KNOLLS, NJ 07927
P: (973) 291-2913 | F: (973) 359-8455
E: CTHOMAS@BOWMANCONSULTING.COM
Mr. Thomas brings over thirty years of experience in civil site design. His thorough
understanding of the approval process while balancing the needs of both the local
community and the objectives of development. Mr. Thomas has been responsible
for numerous projects from concept to final design. His involvement includes not
only management of personnel but designing, permitting and testifying before
various planning boards. His projects have included Metropolitan at 40 Park in
Morristown, Festival Plaza in Edison, Sparta Town Center in Sparta , Paul Miller
BMW in Wayne, Closter Town Square in Closter and TD Bank (multiple locations).
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B. DESCRIPTION OF DEVELOPMENT ENTITY

4. DEVELOPMENT TEAM PROFILES (CONT.)
ARCHITECT:
LESSARD DESIGN
8521 LEESBURG PIKE, SUITE 700, VIENNE, VA 22182
P: (571) 830-1800 | F: (571) 830-1801 I W: LESSARDDESIGN.COM
Lessard Design delivers strategic full-service architecture and planning for new
construction, renovation, expansion, redevelopment and adaptive re-use projects. Over
the past 30 years, Lessard Design has earned a reputation around the globe for
designing beautiful, livable communities. Our success stems from not only the strength of
our design, but the durability of the relationships we forge with our clients and partners.
KEY PERSONNEL ANTICIPATED:
JERRY SIMON, MANAGING PRINCIPAL
8521 LEESBURG PIKE, SUITE 700, VIENNE, VA 22182
P: (571) 830-1853 I F: (571) 830-1801 I E: JSIMON@LESSARDDESIGN.COM
Jerry has more than 25 years of experience in multi-family development and has a
unique understanding of the design process, from the dual perspective of both the
developer and architect. He maintains hands-on involvement in all aspect of projects from
inception through completion.
PRIYA SAMBASIVAM, PROJECT PRINCIPAL
8521 LEESBURG PIKE, SUITE 700, VIENNE, VA 22182
P: (571) 830-1870 I F: (571) 830-1801 I E: PSAMBASIVAM@LESSARDDESIGN.COM
Priya brings over 17 years of experience in design, project manager, construction
documentation, graphics, 3D modeling and rendering. She has experience in mixed-use,
commercial, residential, higher education, and sports architecture.
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4. DEVELOPMENT TEAM PROFILES (CONT.)
ATTORNEY:
ARCHER ATTORNEYS AT LAW
10 HIGHWAY 35, RED BANK, NJ 07701
P: (732) 268-8001 | F: (732) 345-8420 | W: ARCHERLAW.COM
Archer is one of New Jersey’s largest law firms, comprising approximately 180
attorneys in eight offices located in New Jersey, New York, Pennsylvania and
Delaware.
KEY PERSONNEL ANTICIPATED:
BRIAN NELSON, MANAGING PARTNER, RED BANK OFFICE
10 HIGHWAY 35, RED BANK, NJ 07701
P: (732) 268-8001 | F: (732) 345-8420 | E: BNELSON@ARCHERLAW.COM
Brian M. Nelson represents public, private and non-profit corporations in relation to
redevelopment, economic development, and governmental and regulatory affairs in
the State of New Jersey. A former member of the Board of the New Jersey
Economic Development Authority (NJEDA), Brian also serves as Special
Redevelopment Counsel to the City of Hackensack and the Jersey City
Redevelopment Agency (JCRA). Brian has represented numerous private
redevelopers engaged in complex and unique projects and public-private
partnerships throughout the State of New Jersey.

ADDITIONAL PERSONNEL ANTICIPATED:
Other Team Members Who Would Likely Be Engaged on This Project:
LORI GRIFA, ESQ., HACKENSACK AND TRENTON OFFICES
Partner and former Commissioner of the NJ Department of Community Affairs.
WILLIAM CARUSO, ESQ., TRENTON AND HADDONFIELD OFFICES
Managing Partner of Archer Public Affairs and former Director of the Assembly
Democratic Office.
CHAD WARNKEN, ESQ., RED BANK OFFICE
Partner and former In House General Counsel to H. Hovnanian Industries.
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4. DEVELOPMENT TEAM PROFILES (CONT.)

GENERAL CONTRACTOR
BNE REAL ESTATE GROUP
16 MICROLAB ROAD, SUITE A, LIVINGSTON, NJ 07039
P: (973) 992-2443 | F: (973) 922-1822 | W: BNEREALESTATE.COM
BNE Real Estate Group’s in-house construction team offers a full spectrum of
construction and project management services, dedicating a skilled team of
professionals to complete projects on time and within budget. From our executivelevel design and construction team to our onsite project managers, BNE’s
construction division brings an owner's perspective and a unified approach to the
entire development process, delivering projects with the highest possible standards
of quality.
KEY PERSONNEL ANTICIPATED:
JAMES PULEO, EVP OF DESIGN & CONSTRUCTION
16 MICROLAB ROAD, SUITE A, LIVINGSTON, NJ 07039
P: (973) 992-2443 | F: (973) 922-1822 | E: JPULEO@BNEREALESTATE.COM
From implementing design and construction schedules to budgeting, value
engineering, field coordination, and managing on-site personnel, James drives all
aspects of the construction process to ensure that every BNE community is built on
time, within budget, and of the highest level of design integrity and construction
quality. Prior to joining BNE, James managed large-scale high-rise development
projects for Plaza Construction, a national construction firm with headquarters in
Manhattan. He has been responsible for the construction of more than 15 of BNE’s
most successful multi-family developments, including Warren at York in Jersey City,
Water’s Edge in Harrison, The Monarch in East Rutherford, The Green at Bloomfield,
The Waverly in Neptune, and coming soon: The Link at Aberdeen Station.
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4. DEVELOPMENT TEAM PROFILES (CONT.)

ENVIRONMENTAL CONSULTANT:
ECOLSCIENCES, INC.
75 FLEETWOOD DRIVE, ROCKAWAY, NJ 07866
P: (973) 366-9500 I F: (973) 366-9593 I W: ECOLSCIENCES.COM
Ecolsciences, Inc. is a full service environmental consulting firm specializing in
environmental and ecological investigations relating to regulatory compliance, permit
acquisition, “due diligence”, waste management, impact analysis, mitigation and
remediation, Brownfields redevelopment, and responsible environmental planning.
EcolSciences’ strength is a proficiency in current environmental and waste
management laws, regulations, and policies, coupled with a practical problem-solving
approach for sound decision making and project objectives. EcolSciences’
interdisciplinary staff of Licensed Site Remediation Professionals (LSRPs),
engineers, geologists, biologist, and scientists has extensive experience in a
diversity of studies related to toxic and hazardous materials management in multiple
environmental media, as well as biological assessments. EcolSciences has
represented many of the country’s leading developers, industries, corporations, law
firms and financial institutions

KEY PERSONNEL ANTICIPATED:
KENNETH N. PAUL, L.S.R.P., C.E.P.
75 FLEETWOOD DRIVE, ROCKAWAY, NJ 07866
P: (973) 366-9500 I F: (973) 366-9593 I E: KPAUL@ECOLSCIENCES.COM
Mr. Paul is an Executive Vice President and LSRP at EcolSciences, Inc. with more
than 30 years of experience, managing a full range of environmental, planning and
engineering projects. His specialties include: brownfields redevelopment and site
remediation; environmental planning and analysis; permitting and regulatory
compliance; site selection and facility location; wetlands delineation and ecology, and
threatened and endangered species. He has supervised environmental
investigations, remedial actions, and permitting at numerous successful
redevelopment projects including the transformation of former industrial, waterfront
and urban properties into viable residential and mixed use communities. Notably,
Ken was responsible for the investigation and remediation of the Hudson Tea
Building project in Hoboken, NJ; a 500-unit transit village in Secaucus constructed
on a former landfill; a mixed use residential/retail project in Englewood; a rental
apartment complex on a former petroleum depot in Manalapan; several residential
and commercial redevelopment projects in Edgewater; a 600 acre former petroleum
tank farm in Staten Island, and numerous other environmentally challenged
redevelopment projects throughout the northeast.
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5. ORGANIZATIONAL CHART OF DEVELOPMENT TEAM
The following individuals and firms would comprise the development team for the White Street Municipal Lot site. Full contact information, along with company and key
personnel profiles, are further explained within the previous pages.

PARTNER:
BNE REAL ESTATE GROUP

PARTNER:
CANOE BROOK DEVELOPMENT

DEVELOPER:
BNE-CANOE Red Bank, LLC.

ENGINEER:
BOWMAN CONSULTING

ATTORNEY:
ARCHER ATTORNEYS AT LAW

GENERAL CONTRACTOR:
BNE REAL ESTATE GROUP

CONTACT: CHARLES THOMAS

CONTACT: BRIAN NELSON

CONTACT: JAMES PULEO

ARCHITECT:
LESSARD DESIGN INC.

ENVIRONMENTAL CONSULT.:
ECOSCIENCES, INC.

PROPERTY MANAGER:
BNE REAL ESTATE GROUP

CONTACT: JERRY SIMON

CONTACT: KENNETH PAUL

CONTACT: SETH COHEN
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6. LITIGATION & PENALTY HISTORY
BNE-CANOE Red Bank LLC does not have any litigation or penalty history over
the past five years.
7. POTENTIAL CONFLICT IDENTIFICATION
BNE-CANOE Red Bank LLC do not have any conflict of interest with the
Borough, Borough Boards or Committees, individuals, or consultants.
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C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

100 - 120 SCHINDLER COURT | EAST RUTHERFORD, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
Located along Route 3, directly across from the renowned MetLife Stadium, The Monarch offers
superior 1 & 2 bedroom rental residences enhanced by an all-inclusive collection of amenities and
a front row seat to world-class entertainment. Situated above 6,000sf of retail, this “island”
community was wildly successful with renters for its value price-point, new construction residences,
superior resort-style amenities, and shuttle service connection to the nearby Secaucus train station
affording a convenient commute into Manhattan via mass transit.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MIXED USE
SIZE: 316 RESIDENCES + 6,000 SF RETAIL
LENDING INSTITUTION: CAPITAL ONE
PROJECT COST: $72,000,000
COMPLETION DATE: FALL 2014
ARCHITECT: MINNO & WASKO
ENGINEER: MCNALLY ENGINEERING
ATTORNEY: DECOTIS, FITZPATRICK & COLE
INTERIOR DESIGNER: O2 DESIGN

32

C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

33

C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

56 BROAD STREET | BLOOMFIELD, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
A key component of Bloomfield’s emergence as one of New Jersey’s sought-after transit-oriented
locales, The Green at Bloomfield recently introduced a collection of studio, one- and two-bedroom
luxury apartments and lifestyle amenities in the heart of downtown. Located a short walk from the
train station along the Montclair border, The Green provides residents with the vibrancy and
conveniences of urban living in a charming suburban atmosphere.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MIXED USE
SIZE: 140 RESIDENCES + 11,000 SF RETAIL
LENDING INSTITUTION: CONNECT ONE
PROJECT COST: $30 MILLION
COMPLETION DATE: FALL 2016
ARCHITECT: MINNO & WASKO
ENGINEER: BOWMAN CONSULTING (FORMELRY OMLAND ENGINEERING)
ATTORNEY: GENOVA BURNS
INTERIOR DESIGNER: MINNO & WASKO
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C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

120 YORK STREET | JERSEY CITY, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
Located in the heart of Jersey City’s vibrant historic district, BNE developed, leased and managed
this extraordinary 139-unit community to achieve unprecedented values and velocity in one of the
fastest growing residential destinations along New Jersey’s Gold Coast. Studio, one and two
bedrooms were enhanced by contextually-inspired amenities and ground-floor retail, leased to
renowned early education center, The River School, adding substantial value for young families in
the area, while the nearby NJ PATH afforded Manhattan commuters access to-and-from work in
under 20 minutes.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MIXED USE
SIZE: 139 RESIDENCES + 6,000 SF RETAIL
LENDING INSTITUTION: CAPITAL ONE
PROJECT COST: $50,000,000
COMPLETION DATE: SPRING 2014
ARCHITECT: MINNO & WASKO
ENGINEER: DRESDNER ROBIN
ATTORNEY: CONNELL & FOLEY
INTERIOR DESIGNER: MINNO & WASKO
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C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

301 DEY STREET | HARRISON, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
Located along the scenic Passaic Riverfront in Harrison, Water’s Edge offers 141 luxury
apartments with a superior amenity suite, onsite parking, and shuttle service to-and-from the
nearby NJ PATH station. Delivered into a gentrifying landscape (at the time), this development
improved the surrounding environment through its attractive curb appeal, added street parking, and
connectivity to pedestrian-friendly areas of the township via its shuttle service.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MULTI-FAMILY
SIZE: 141 RESIDENCES
LENDING INSTITUTION: PNC BANK
PROJECT COST: $35,000,000
COMPLETION DATE: FALL 2014
ARCHITECT: MINNO & WASKO
ENGINEER: BURTON ENGINEERING
ATTORNEY: WEINER & LESNIAK
INTERIOR DESIGNER: O2 DESIGN
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C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

1000 MURRAY COURT | LIVINGSTON, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
The Hillside Club offers condo-style 1 & 2 bedroom rental apartments and a distinctive collection of
lifestyle amenities to the highly desirable area of Livingston, just minutes from the town center
shops and dining. This boutique community was a big draw for empty nesters that wanted to
remain near family, young families drawn to the acclaimed school system, and relocating
employees of local businesses.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MULTI-FAMILY
SIZE: 80 RESIDENCES
LENDING INSTITUTION: CAPITAL ONE
PROJECT COST: $25,000,000
COMPLETION DATE: SPRING 2016
ARCHITECT: APPEL DESIGN GROUP
ENGINEER: BOWMAN CONSULTING (FORMERLY OMLAND ENGINEERING)
ATTORNEY: SCHENK, PRICE, SMITH & KING
INTERIOR DESIGNER: MINNO & WASKO
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300 WAVERLY AVENUE | NEPTUNE, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
The Waverly offers an impressive collection of 1 & 2 bedroom rental apartments enhanced by
clubhouse amenities such as an outdoor pool, residents’ lounge, state-of-the-art fitness center, and
more. Since opening, the community has proven popular with professional singles and couples
interested its contemporary residences, luxury amenities, and accessible location near the Garden
State Parkway, offering and easier commute, proximity to Shore points, and the many nearby
retail/restaurant options. Onsite retail supports residents’ active lifestyles, offering a bagel cafe, nail
salon, and other conveniences.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MIXED USE
SIZE: 272 RESIDENCES + 8,000 SF RETAIL
LENDING INSTITUTION: WELLS FARGO
PROJECT COST: $50,000,000
COMPLETION DATE: FALL 2016
ARCHITECT: THOMAS J. BRENNAN ARCHITECTS
ENGINEER: HAMMER ENGINEERING
ATTORNEY: ANSELL, GRIMM & AARON
INTERIOR DESIGNER: MINNO & WASKO
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C. PROJECT EXPERIENCE (BNE REAL ESTATE GROUP)

2050 CENTRAL AVENUE | FORT LEE, NJ
DEVELOPED BY BNE REAL ESTATE GROUP
The first new residential development delivered to the Fort Lee marketplace in over ten years, BNE
fully constructed, leased and managed this 194-unit rental community in the heart of what has
since become a vital area of gentrification and excitement. Located directly next to the George
Washington Bridge, these ultra-luxury one and two bedroom apartments were enhanced by
completely customized lifestyle amenities to create an all inclusive enclave with unprecedented
access to NYC and beyond, achieving record-breaking rental values during its lease-up.

APARTMENT CORNER VIEWS

BNEREALESTATE.COM

•
•
•
•
•
•
•
•
•

ASSET TYPE: MULTI FAMILY
SIZE: 194 RESIDENCES
LENDING INSTITUTION: PNC BANK
PROJECT COST: $72,000,000
COMPLETION DATE: FALL 2014
ARCHITECT: LESSARD ARCHITECTURAL DESIGN
ENGINEER: COSTAS ENGINEERING
ATTORNEY: ALAMPI & DEMARRAIS
INTERIOR DESIGNER: MINNO & WASKO
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PROJECTS CURRENTLY UNDER CONSTRUCTION
• ENGLEWOOD, NJ | MULTI FAMILY | 185 RENTAL UNITS
• ABERDEEN, NJ | MIXED USE | 225 RENTAL UNITS
• HARRISON, NJ | MULTI FAMILY | 260 RENTAL UNITS

RENDERING: ABERDEEN, NJ

TERRACE

RESIDENT LOUNGE

RENDERING: ENGLEWOOD, NJ

LOBBY

CONSTRUCTION SITE: MARCH 2013
APARTMENT KITCHEN
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CONSTRUCTION SITE: MARCH 2013
APARTMENT KITCHEN
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PROFESSIONAL REFERENCES
As a long standing fixture of the development market in New Jersey, BNE and Canoe Brook Development’s capacity to successfully commence and complete each
aspect of this proposed project is exemplified by the long-standing relationships with each of the following townships & financial institutions.
MAYOR TIMOTHY P. DOUGHERTY
TOWNSHIP OF MORRISTOWN
200 SOUTH STREET, 2ND FLOOR, ROOM 239
MORRISTOWN, NJ 07960
P: (973) 292-6629
Nature and extent of relationship to development team:
Mayor Dougherty was instrumental in working with the principals of Canoe Brook
Development to re-envision downtown Morristown into one of the state’s most
successful examples of a suburban town center hosting a live/work/play
COMMUNITY EXTERIOR
environment,
with a variety of housing types and a host of new businesses.

Taken together, these developments represent some of the highest-quality
mixed-use land planning in the State, offering spaces for public users as well
as private ones and augmenting the existing charm of downtown Morristown.
It is a new template for downtown living in a suburban area that incorporates a
hugely successful restaurant and recreational scene that is fully integrated with
the residential components.
Current or Past Client?
This is an ongoing relationship, as the principals of Canoe Brook Development
maintain as a client Mack-Cali Realty Corp for the specific purpose of assisting
with the continuing development of the Epsteins Redevelopment.

Description of specific project(s) for which the reference provided services:
The principals of Canoe Brook Development, then operating as Roseland Property
Company, undertook the development of three properties in Morristown: The
Highlands at Morristown Station, a 217-unit transit village; the Vail Mansion, the
redevelopment of an historic site that included 36 condominium units, a parking
TERRACE
garage
and a restaurant; and 40 Park/The Metropolitan at 40 LOBBY
Park, a mixed-use
development that repurposed the old Epstein’s department store on the
Morristown Green and included 76 condominiums and 189 apartment units as well
as 70,000 square feet of retail and a parking garage for the residents, for
commuters, and for shoppers utilizing the downtown. Each of these projects
includes a public/private parking garage and the Highlands project includes
immediate access to the NJTRANSIT Morris and Essex line via elevator.
RESIDENT LOUNGE

CONSTRUCTION SITE: MARCH 2013
APARTMENT KITCHEN
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PROFESSIONAL REFERENCES (CONT.)
TODD GOLDBERG
PRINCIPAL
PRUDENTIAL REALTY INVESTORS
7 GIRALDA FARMS
MADISON, NJ 07940
P: (973) 734-1364
Nature and extent of relationship to development team:
Over the course of a twenty year relationship, Prudential has provided institutional
equity to the principles of Canoe Book Development, both as sponsors and in
their executive roles at Roseland / Mack Cali, for the development of nearly $1.5
billion of multifamily properties in the Northeastern United States.

•

•

•

COMMUNITY EXTERIOR

Description of specific project(s) for which the reference provided services:
Prudential has invested in numerous properties alongside the principles of Canoe
Brook Development throughout New Jersey, Massachusetts and Virginia. Below
is a sample of those investments:
• Provided institutional equity for the development of the mixed-use 130-unit,
$45 million rental property in Morristown, known as Metropolitan at 40 Park;
TERRACE
LOBBYinterest in this
the principles of Canoe Brook Development sold their equity
property to Mack Cali in 2012.
• Provided institutional equity for the development of the 217-unit, $69 million
rental property in Morristown, known as Highlands at Morristown Station, the
first transit village in the state of New Jersey which included a commuter
parking garage; the principles of Canoe Brook Development sold their equity
interest in this property to Mack Cali in 2012.
CONSTRUCTION SITE: MARCH 2013
- RESIDENT LOUNGE
APARTMENT KITCHEN

•

•

Provided both land acquisition and development equity for the masterplanned redevelopment in Weehawken along the Hudson River
waterfront, known as Port Imperial South, where the principles of Canoe
Brook Development have developed approximately 450 rental units and
a commuter garage and sold land to Lennar for multiple for-sale projects.
Provided both land acquisition and development equity for the masterplanned redevelopment in West New York along the Hudson River
waterfront, known as Port Imperial North, where the principles of Canoe
Brook Development have developed approximately 1,500 rental units and
sold land to K Hovnanian for multiple for-sale projects.
Provided institutional equity for the development of the 523-unit, $217
million rental property in Jersey City, known as the Monaco, the first
property in Jersey City to be developed following the recession; the
principles of Canoe Brook Development sold their equity interest in this
property to Mack Cali in 2012.
Provided institutional equity for the development of the 423-unit, $100
million rental property in Jersey City, known as Marbella; the principles of
Canoe Brook Development sold their equity interest in this property to
Mack Cali in 2012.
Provided institutional equity for the development of the 415-unit, $85
million rental property in New Brunswick, known as Highlands at Plaza
Square; the principles of Canoe Brook Development sold the property in
2011.

Current or Past Client?
Prudential is a current partner in multiple properties of Roseland/Mack Cali,
where Marshall Tycher (principle of Canoe Book Development) serves as
President.
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PROFESSIONAL REFERENCES (CONT.)
MAYOR RICHARD F. TURNER
TOWNSHIP OF WEEHAWKEN
400 PARK AVENUE
WEEHAWKEN, NJ 07086
P: (201) 319-6005

In addition to the residential, recreational and commercial aspects of the site,
Port Imperial is home to the NY Waterway ferry system, the Hudson-Bergen
Light Rail, and several NJTRANSIT bus routes, making it a crucial intermodal
transit hub for local residents and commuters. We worked extensively with
NJTRANSIT, the NJ/NY Port Authority, and the U.S. Congress in integrating
these assets into our development.

Nature and extent of relationship to development team:
The principals at Canoe Brook Development have a 20-year relationship with
Mayor Turner, spanning the development of a 2-mile-long parcel of land running
through the Township of Weehawken and the adjoining Township of West New
York, where Mr. Turner served as the township manager. Mayor Turner worked
with the team on all stages of the development, from conception to planning to
COMMUNITYand
EXTERIOR
execution,
encouraged hundreds of public meetings between the
development team and the community and governing authorities.

Current or Past Client?
This is an ongoing relationship, as the principals of Canoe Brook Development
maintain as a client Mack-Cali Realty Corp for the specific purpose of assisting
with the continuing development of the Port Imperial site.

Description of specific project(s) for which the reference provided services:
Port Imperial is a development of over 6,000 residential units, both for-sale and
rental, with mixed-use tenants including retail and commercial, a parking garage,
an hotel, and an 11-acre park site. The process for development at Port Imperial
TERRACE
LOBBY
began
in 1995 with an environmentally contaminated former industrial
site at the
base of the New Jersey Palisades along the Hudson River. The site planning
involved a master plan for the entirety of the site, over 20 individual building pads
or sites in Weehawken, another 15-20 in West New York, and significant
environmental remediation, including the removal of hexavalent chromium. To
date, approximately 4,000 apartment or townhome units have been constructed
and occupied, and another is on track for opening in 2017.
RESIDENT LOUNGE

CONSTRUCTION SITE: MARCH 2013
APARTMENT KITCHEN
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PROFESSIONAL REFERENCES (CONT.)

•

JOHN CONNELLY
EXECUTIVE DIRECTOR, ACQUISITIONS
UBS REALTY INVESTORS LLC
10 STATE HOUSE SQUARE
HARTFORD, CT 06103
P: (860) 616-9040

Current or Past Client?
UBS is a current partner/lender of the principals of Canoe Brook Development
in a multifamily property in New York City, as well as partner on two properties
with Roseland/Mack Cali.

Provided equity for the acquisition and renovation of an 810-unit, $265
million multifamily property in Washington DC.

Nature and extent of relationship to development team:
UBS provided capital for approximately $1 billion in institutional equity and debt to
the principles of Canoe Book Development, both as sponsors and in their
executive roles at Roseland / Mack Cali, for acquisition or development of several
multifamily properties.
COMMUNITY EXTERIOR

Description of specific project(s) for which the reference provided services:
UBS has invested in the following properties:
• Provided debt and equity for the development of a 316-unit, $115 million
rental property in Port Imperial known as RiverTrace, the first to be
constructed in Port Imperial following the recession.
• Provided participating debt in the amount of $427 million for the refinance of
TERRACE
Liberty Luxe and Liberty Green, two multifamily propertiesLOBBY
in New York City
comprised of 471 units and a community center, which the principals of
Canoe Brook Development developed on behalf of a partnership with
Milstein family.
• Provided equity for construction of a 371-unit, $76 million multifamily property
in the greater-Boston area; UBS subsequently sold its equity back to
Roseland/Mack Cali.
RESIDENT LOUNGE
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D. REFERENCES

PROFESSIONAL REFERENCES (CONT.)
MICHAEL MCMAHON
VP OF PORTFOLIO & ASSET MANAGEMENT
GID (GENERAL INVESTMENT & DEVELOPMENT)
125 HIGH STREET, 27TH FLOOR
BOSTON, MA 02110
P: (617) 854-6630

Currently, GID and BNE are partnering on OneWilliam, a brand-new rental
community that is under construction and slated to deliver 185 residential units
to downtown Englewood in Fall 2017.
Current or Past Client?
GID is a current partner to the principals of BNE Real Estate Group.

Nature and extent of relationship to development team:
GID has invested in the development of nearly $300 Million of multi- family
properties with the principals of BNE Real Estate Group.
Description of specific project(s) for which the reference provided services:
COMMUNITY
Completed
in EXTERIOR
2014, Twenty50 was first new residential development delivered to
the Fort Lee marketplace in over ten years, introducing 194 luxury rental
apartments to the heart of what has since become a vital area of gentrification
and excitement. That same year, GID partnered in BNE’s residential development
Warren at York, an extraordinary 139-unit community located in the heart of
Jersey City that achieved unprecedented values and velocity in one of the fastest
growing residential destinations along New Jersey’s Gold Coast. Studio, one and
LOBBY
twoTERRACE
bedrooms were enhanced by contextually-inspired amenities
and ground-floor
retail, leased to renowned early education center, The River School, adding
substantial value for young families in the area, while the nearby NJ PATH
afforded Manhattan commuters access to-and-from work in under 20 minutes.
Thirdly, The Monarch, situated above 6,000sf of retail, along Route 3 in East
Rutherford, was a 316-unit community that was wildly successful with renters for
its value price-point, new construction residences, superior resort-style amenities,
SITE: MARCH 2013
andRESIDENT
shuttleLOUNGE
service connection to the nearby CONSTRUCTION
Secaucus
train
station affording a
APARTMENT
KITCHEN
convenient commute into Manhattan via mass transit.
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E. PROPOSED PROJECT & SCHEDULE

1. CONCEPT SITE PLAN, ARCHITECTURAL ELEVATIONS, FLOOR PLANS
As illustrated on the following pages, our proposed project is comprised of two
independent structures:
PARKING DECK STRUCTURE:
• 7.5 stories
• 704 parking spaces
RESIDENTIAL STRUCTURE:
• 6 stories (2 story parking deck below 4 stories of residential units)
• 208 parking spaces within parking deck
• 204 total units

COMMUNITY EXTERIOR

TERRACE
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2. PROJECT SCHEDULE
We anticipate the following completion schedule:
SITE PLAN APPROVAL PROCESS:
12 - 16 MONTHS
DESIGN DEVELOPMENT &
PROCUREMENT: 4 – 6 MONTHS

Both structures would
commence construction at the
same time, built in tandem.

GARAGE COMPLETION:
6 – 8 MONTHS
RESIDENTIAL BUILDING COMPLETION:
18 – 21 MONTHS

COMMUNITY EXTERIOR

LEASE-UP:
12 MONTHS
FROM CO
TERRACE

RESIDENT LOUNGE
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3. MARKETING STRATEGY
In order to attract and sustain motivated rental interest prior to the Grand Opening
of our leasing office, we will establish a pre-leasing campaign that will raise
awareness about our lifestyle opportunity, build excitement, and drive interested
renters to join our waitlist. The following marketing efforts will be launched under
this campaign.
4 MONTHS PRIOR TO OPENING:
• Launch of website landing page with waitlist registration form
• ‘Coming Soon’ building signage installed
• Google SEO/SEM campaign launch
1 MONTH PRIOR TO OPENING:
• Social media campaign launch
EXTERIOR
• COMMUNITY
Online listings
(“ILS”) launch with ‘coming soon’ opportunity
• Public relations campaign launch
• Potential for ‘Coming Soon’ print & outdoor media would be explored
• Leasing team outreach to waitlist

TERRACE

RESIDENT LOUNGE

GRAND OPENING:
Once open for lease, the following marketing efforts will be launched and
streamlined to attract qualified renters.
•
•
•
•

•
•
•
•

“Now Leasing” building signage/ flags installation
Leasing office directional signage installation
Full website launch
Full media launch: Online (Google SEO/SEM, Social & ILS websites), Print
& Outdoor opportunities would be explored (i.e. billboards, train station
posters, bus kiosks, etc.)
Public relations: continued campaign
Broker partnership campaign (incentives to be established, events)
Local business partnerships
Additional as-needed promotions: Direct mail, Eblasts, Open House events

LOBBY
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3. MARKETING STRATEGY (CONT.)
We have identified the following three demographic segments as our prime target
market.
SEGMENT 1: PROFESSIONAL SINGLES & COUPLES
Ranging in age from 25-36, professional singles and couples will be interested in
our rental community for its new-construction design, modern array of amenities,
and our downtown Red Bank location offering prime access to the nearby train
station, proximity to New Jersey Shore points, and walkability to cultural
entertainment, shopping, nightlife, and art galleries. Many will be coming from
surrounding areas of Monmouth County in search of relocating to a newer,
higher-end home. Some will be coming from more recently developed apartment
communities such as West Side Lofts or Pier Village in nearby Long Branch,
some will be first-time renters moving from their family homes, while others may
COMMUNITY
EXTERIOR
be relocating
from
further areas in search of a charming, downtown vibe near
mass transportation. These renters are less concerned about the size of their
space, and are more attracted by value, location, and overall lifestyle. Amenities,
to them, are viewed as an extension of their living space where their can seek to
make new friends with like-minded neighbors. They will be drawn to our 1
bedroom and smaller 2 bedroom layouts. Many residents will be attracted to the
superior amenities that are useful all year-round.
TERRACE

Some will be introduced to our community via a corporate relocation firm or
broker, some will move without furniture of their own and will require a turn key
space, but all will come to us in search of the same thing: a true sense of “home”.
To these residents, the meaning of “home” not only means comfort and privacy,
but also a sense of community.
SEGMENT 3: EMPTY NESTERS
These renters are attracted to our community for its proximity to the Jersey
Shore, its impressive amenity suite, maintenance-free lifestyle, and efficient floor
plans. Coming from nearby areas of Monmouth, Middlesex, and Ocean counties,
it’s very important to these renters that they stay close to their already-established
family roots while also relieving themselves from the hassles of homeownership.
With their children now grown and moved out, they are looking to downsize into a
more efficient home layout that’s easier to maintain, but still spacious enough to
host loved ones. Home, to them, is a place of comfort and gathering. This target
market will be most attracted to our larger 2 bedroom layouts, should their family
members visit and need a bedroom to sleep in.

LOBBY

SEGMENT 2: CORPORATE RELOS
These renters will choose our community for its proximity to the train station and
their job, our lively downtown location, modern construction, and superior
amenities. Many will be commuting to-and-from their jobs at local hospitals, law
firms, and corporations in areas of Red Bank, Woodbridge, the nearby Metro
Park, among other easily accessible locales. These residents will appreciate the
SITE:
2013
convenience
and social potential of the nearbyCONSTRUCTION
restaurants
andMARCH
entertainment
RESIDENT LOUNGE
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venues, as well as their ease of commute.
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THANK YOU

We thank the Borough of Red Bank for your consideration as developer of this exciting
project, and look forward to working with you to transform this redevelopment plan into a
reality. Should you have any questions or wish to discuss this opportunity further, please
feel free to reach out to us.
BNE-CANOE Red Bank, LLC.
c/o BNE Real Estate Group
16 Microlab Road, Suite A | Livingston, NJ 07039
COMMUNITY EXTERIOR

Attention: Jonathan Schwartz | Partner
P: (973) 922 – 2443 | Jschwartz@BNERealEstate.com

TERRACE
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